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Main Points 

• The FNB Estate Agent Survey for the 1st quarter of 2014 continued to portray 1st time buyers as a 
very strong source of residential demand. 
 

• Expressed as a percentage of total home buyers, 1st time buying made up an estimated 25%, 
slightly up from the previous quarter’s 24%.  
 

• Given the greater flexibility that many young 1st time buyers possess, in terms of their ability to rent 
or to remain in their family home when times are perceived as “riskier”, this percentage says quite a 
lot about the high levels of confidence in residential property currently. 
 

• As economic times have improved post the 2008/9 recession, interest rates dropped to very low 
levels by 2010, and residential confidence began to recover, so we saw the single-status buyers 
increase as a percentage of total home buyers in much the same way that the 1st time buyer 
percentage did. From 13% of total buying as at the 3rd quarter of 2010, singles buying had 
recovered to an estimated 20% by the 1st quarter of 2014. 
 

• Looking forward, however, we would expect the 1st time buyer, as well as the single buyer, 
percentages to recede moderately later in 2014. This expectation is based on our projection of 
further mild interest rate hiking nearer to 10% prime rate by year end, and then further to 11% by 
the end of 2015.  
 

• Younger 1st time buyers are generally more credit dependent than older repeat buyers, and are thus 
more sensitive to interest rate cycle. 
 



Further Strengthening in 1st Time Buying 
Level 

• Expressed as a percentage of 
total home buyers, 1st time 
buying made up an estimated 
25%, up from the previous 
quarter’s 24%. 
 

• 24% of agents say that “1st 
time buyers behavior has 
changed in the past 6 
months”.  
 

• A significant portion of this 
group points to  more 
“prepared”1st time buyers. 
They claim that more have 
saved the required funds for a 
deposit, and have done their 
homework regarding what it 
takes to qualify for a home 
loan. Many are more educated, 
have done their research on 
the market, ask questions and 
shop around. 
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Single-status buyers have made a come-
back since 2010 

• As economic times have 
improved post the 2008/9 
recession, interest rates 
dropped to very low levels by 
2010, and residential 
confidence began to recover, 
so we saw the single-status 
buyers increase as a 
percentage of total home 
buyers in much the same way 
that the 1st time buyer 
percentage did.  
 

• From 13% of total buying as at 
the 3rd quarter of 2010, 
singles buying had recovered 
to an estimated 20% by the 
1st quarter of 2014. 
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Cautions to aspirant 1st time buyers 

Cautions to aspirant 1st time buyers at the present time: 
 

• Buy well within one’s means. Interest rates are abnormally low by SA standards and we 
anticipate further mild hikes. Buy into residential property at a price level that is well-within 
one’s means, so as to be able to absorb a few percentage points’ worth of interest rate hikes 
comfortably.  
 

• It is also important to make provision for costs related to housing which have been rising at 
above the rates of overall consumer price inflation as well as wage inflation in recent years. 
Here we refer to the combined inflation rate for municipal rates, utilities tariffs and 
maintenance costs. 

• Our recorded history tells us that a very significant number of households over-commit in 
terms of the home that they buy. Rectifying this mistake by having to sell in order to 
downscale at a later stage is a costly process 
 

• Various options exist in order to smooth out one’s debt repayment cash flows. Setting one’s 
instalment repayment well above the required monthly rate is a way of being prepared to 
absorb interest rate hiking to a certain degree. Alternatively, fixing interest rates is always an 
option.  
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